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Today’s pet owners are thoughtful and caring, but
they are also very conscience of how much they
can afford to spend on pet care. When they bring
home more affordable Covetrus products, they’ll feel
comfortable that they are getting the most value

for their hard-earned dollars and will enjoy a much
better overall customer experience.

Ask your Covetrus representative for a
no-obligation Covetrus Brand Savings
Opportunity Report to uncover opportunities
to provide your clients with an even better
customer experience.
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Covetrus Brand products have you covered

As a business manager or veterinarian, today’s market environment can be very
challenging. While some clients remain loyal, others are constantly shopping.
Unfortunately, price increases are also a reality you need to manage. Let
Covetrus help you maintain your existing fee schedules and improve the
health of your business. Covetrus Brand products offer clinically
equivalent products to many national brands that cost
significantly less. Adopting them across your procedure _
areas can help you maintain existing fee schedules, all \.&'
while actually increasing the profitability of your practice. ‘

Ask your Covetrus representative for a no-
obligation Covetrus Brand Savings Opportunity
Report to start realizing increased profits today! L
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